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Disclaimer

This Presentation includes and is based, inter alia, on forward-looking information and statements that are 
subject to risks and uncertainties that could cause actual results to differ. These statements and this 
Presentation are based on current expectations, estimates and projections about global economic conditions, the 
economic conditions of the regions and industries that are major markets for Eltek ASA and Eltek ASA’s 
(including subsidiaries and affiliates) lines of business. These expectations, estimates and projections are 
generally identifiable by statements containing words such as ”expects”, ”believes”, ”estimates” or similar 
expressions. 

Important factors that could cause actual results to differ materially from those expectations include, among 
others, economic and market conditions in the geographic areas and industries that are or will be major markets 
for Eltek ASA’s businesses, energy prices, market acceptance of new products and services, changes in 
governmental regulations, interest rates, fluctuations in currency exchange rates and such other factors as may 
be discussed from time to time in the Presentation. Although Eltek ASA believes that its expectations and the 
Presentation are based upon reasonable assumptions, it can give no assurance that those expectations will be 
achieved or that the actual results will be as set out in the Presentation. 

Eltek ASA is making no representation or warranty, expressed or implied, as to the accuracy, reliability or 
completeness of the Presentation, and neither Eltek ASA nor any of its directors, officers or employees will have 
any liability to you or any other persons resulting from your use.

This presentation was prepared for a corporate presentation held on April 25, 2013. Information contained within 
will not be updated. The following slides should be read and considered in connection with the  information given 
orally during the presentation.

The Eltek shares have not been registered under the U.S. Securities Act of 1933, as amended (the "Act"), and 
may not be offered or sold in the United States absent registration or an applicable exemption from the 
registration requirements of the Act.
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The ELTEK Brand promise

EXCEPTIONAL POWER CONVERSION 
– GREAT CUSTOMER VALUE
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A global leader in power conversion

> A very strong industry brand

> A global supplier and market leader in Telecom power solutions 

> A growing force in Power Utilities and Railway & Metro markets

> A niche challenger within Renewable markets and E-vehicles 

> Our vision is to become: 

THE GREATEST POWER IN THE INDUSTRY

http://www.youtube.com/watch?v=viBgabJVTU
8&feature=player_detailpage
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Vision built on 4 core values

5

Technologically ambitious:
State-of-the-art power 
conversion technology

Aggressively competitive:
Eager to compete and go 
the extra mile to win

Culturally sensitive:
Act local, think global

Customer centric:
Committed to meeting the 
power needs of our 
customers

”EXCEPTIONAL POWER CONVERSION,
GREAT CUSTOMER VALUE”

COMPETITION CULTURE

TECHNOLOGYCUSTOMERS
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A long-term growth story

1970 1975 1980 1985 1990 1995 2000 2001 2002 2003 2004 2005 2006 2007 2008 2009 2010 2011 2012 LTM

Eltek (power) revenue 1970-LTM 
1Q 2013, for illustration only

1970:
Eltek

established

1983:
Eltek UK 

established

1998: Listed on 
Oslo Stock Exchange

2000: Merger with Power 
Conversion Products Inc.

2003: Acquires Voigt & 
Haeffner in Germany

2006: Acquires Convertronic
and AIAB, merges with Nera

2007: Acquires Valere Power

2011: Divested Nera Networks

2008-2012
Financial and operational 

restructuring

1970-2000
Organic growth and 
internationalisation

2000-2002
Market 

consolidation

2002-2008
Organic and 

acquisitive growth

CORE 
BUSINESS 

FOCUS AND 
RENEWED 
GROWTH

2012: Divested NeraTel
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NORWAY

USA

MEXICO

COLOMBIA

PERU

BRAZIL

FINLAND

GERMANY

PAKISTAN

INDIA

BANGLADESH

THAILAND

MALAYSIA
PHILIPPINES

AUSTRALIA

SWEDEN

RUSSIA

FRANCE

UK POLAND

EGYPT
SAUDI

IRAN

DUBAI

SINGAPORE

HONG KONG
CHINA

JAPAN
KOREA

ARGENTINA

CANADA

NIGERIA
KENYA

TURKEYITALY

SLOVAKIA

CAMBODIA
VIETNAM

One of only a handful global players
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Broad blue-chip customer base
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Technology leadership

> High power efficiency

> Power density

> Flexibility

> Cost effectiveness

> Delivered > 600,000 modules

> 730 GWh energy savings

> USD 90m energy cost savings

> 520,000 tons CO2 reduction
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Product areas and applications

Backbone

Base stations
Wireless broadband

FTTx

Batteries 

Cooling

Enclosures Controller

Distribution
Rectifiers
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Deliverables to Telecom and Industrial customers
Modules → Power Cores → Systems 

Rectifiers

Controller

Distribution

Cooling

Outdoor IndoorPower core

Backup 
batteries

Enclosure
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Growing replacement market

> Need for replacement of old, 
large, and low-efficiency 
equipment 

> Added value for customers

• Saved space

• Saved energy costs and emissions

• Fast return on investment 

> Applies for all applications from 
cellular to large central office 
plants
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Hybrid DC power systems sites

Solar

Wind

Generator

Remote Monitoring
Battery Monitoring
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Utilizing our technology in new areas 
Hybrid power  - Datacenters – E-mobility - Renewables
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Broadening the business scope
Taking the High-Efficiency product portfolio into new markets

> ~86% of revenue*

> USD 3.1 billion market

> Market growth of ~3%

> Seeking growth niches

> Eltek target: Keeping 
pace with market growth 

> ~10% of revenue*

> USD 1.2 billion market

> Market growth of ~5%

> Exploiting technology shift

> Eltek target: Average
growth of 20% annually
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> ~4% of revenue*

> Large potential market 
opportunities

> Strong fit with Eltek core 
technology

> Eltek target: Develop 
profitable niche businesses

O
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s RENEWABLERENEWABLE E-MOBILITYE-MOBILITY

DATA CENTERSDATA CENTERS

* based on revenue in 1Q-13
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Key Investment Highlights

16

High-Efficiency product 
portfolio offers entry into 

new markets

Focus on core business 
based on more than 40 

years of experience

Global reach, local 
presence and balanced 
geographical footprint

Opportunities for growth 
and margin expansion

Technology leader in 
power conversion through 

best in class R&D

Highly regarded brand, 
built on strong core values

Skilled, experienced and 
dedicated management 

team
Blue chip customer base



Financial Review

1Q  2013
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Key Financial Highlights 
(Continuing business for all periods, i.e. excluding divested businesses)

> Revenue +3%
• +7% adjusted for currency

> Order entry -2%
• +1% adjusted for currency

> Stable gross profit
• Gross margin decline reflecting 

customer mix

> EBIT +31%
• Cost reduction

> Sharp pre-tax profit increase
• Supported by improved net finance

NOKm 1Q’13 1Q’12

Order entry 827 847
Revenue 813 786
Gross margin 26.1 26.8
EBIT 35 27
Profit before tax 30 7

847 827786
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26.8%
28.0% 28.5%

29.3%

26.1%
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Business review – 1Q 2013

Telecom:

> Increasing networks capacity requirements set to drive growth

> Growth in replacement of old, inefficient equipment

> Gaining traction for hybrid power solutions, notably in Asia 

Industrial applications:

> Power Utilities: Major project win in Brazil

> Metro: Significant new contracts in India

> Railways: Positive development in UK/France, slow in Scandinavia

Business development initiatives:

> Increased activity and revenue, although from modest levels 
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Summary and Outlook

> Stable business and positive result development

> Strong financial position enabled dividend of NOK 0.50 per share 
in January and Board proposal for further dividend of NOK 0.50 
per share in May

> Market outlook, order backlog and seasonal demand patterns 
support sequential revenue growth into the second quarter

> Active telecom market, driven by increasing network capacity 
requirements and replacement of old, inefficient equipment

> Continue to see growth opportunities in Industrial applications


